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How OnApp provides an IaaS platform	




Who are our customers? 

CLOUD PROVIDERS Main customer base was	




Who are our customers? 

CLOUD PROVIDERS 

MSPS & INTEGRATORS CDN PROVIDERS 

TELCOS & CARRIERS 



Vital statistics 

1 in 3 
public clouds  
 

cloud deployments 
 
 

global clients 

2000+ 

3000+ 



CDN 

http://onapp.com/federation/locations/	


Now have an established market of Cloud and CDN providers	


Content and location providers can benefit from co-operating	




§  End-customers want globally responsive applications 
BUT 

§  Global CDN too expensive to build for hosters 
§  Margins tight when reselling existing CDN solutions 

AND 
§  Cloud Providers not able to fully monetise spare cloud 

infrastructure 

Why OnApp CDN? 



CDN – quick example 

As an operator you may have a datacenter in Madrid with content 



CDN – quick example 

Customers from other locations may want the data 



CDN – quick example 

Expensive to go into new markets  



CDN – quick example 

With OnApp Federated CDN – choose local edge providers 



CDN – quick example 

Edge providers can sell excess capacity 



Multicast channel 
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Integrated Storage and Cloudboot 

OnApp	

Storage	


•  Fast provisioning of Xen & KVM HV’s, with no pre-installation 
•  Server boots over network (no local storage required) 

as a fully configured hypervisor, ready to host VMs 
•  Diskless boot enables full storage controller hardware 

passthrough to storage layer 

Reduce up front costs 
Pay as you grow 

Cloudboot 

Creating and managing liquid resources	




http://trilogy2.eu/	


'Trilogy 2: Building the Liquid Net' is aimed at developing a new Internet 
architecture based on the concept of the liquid network	




Liquidity through a Global Marketplace 

Sellers 
Need to monetize capacity: 
 
• Resell globally 
• New revenue streams 
• Single clearing house 

B
roker 

Buyers 
Need to expand reach: 
 
•  Single agreement 
•  Access to global market 
•  Instant fulfillment 

 

Supply	
 Demand	




Trilogy2 – Cloud.Net	


Cloud.Net – Website is live	




Location of VMs in Federation	
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Cloud.net stats – early days	
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Advantage for end-users	


•  Provides choice 
•  Ability to select provider based on; 

•  SLA, location, latency, cost, etc. 
•  Flexibility 

•  Avoidance of walled gardens 
•  Vendor lock in 

•  Scale up / scale to demand 
•  Change from CAPEX to OPEX 

•  Reduce up-front costs 



Advantage for service providers	


•  Advertise and sell spare capacity to an additional 
market/channel with service demand	


•  Market services at very low cost	

•  Cost Per Acquisition for new customers is 

very low	

•  Provide global footprint to customers as their 

own	




What else is OnApp doing?	


http://www.businesscloudnews.com/
2014/09/16/onapp-acquires-solusvm-to-
bolster-federated-cloud-network/ 



What else is OnApp doing?	


http://www.businesscloudnews.com/
2014/09/16/onapp-acquires-solusvm-to-
bolster-federated-cloud-network/ 

https://gigaom.com/2014/09/16/onapp-
buys-solusvm-to-boost-the-demand-side-
of-its-federated-marketplace/ 



•  OnApp acquired SolusVM – 16th September	

•  Way of seeding the Federated Market	

•  2000 additional providers	


•  Growing the providers to encourage demand	

•  SolusVM - leader in entry level VM hosting	

•  Large deployed footprint	


•  Low cost of entry for basic, cloud hosting 
services	


http://onapp.com/solusvm/	




Looking ahead	


•  Emergence of Virtual Service Providers 
•  Mobile virtual service provider 

•  True resource liquidity is around the corner 
•  Application mobility between locations 

•  New market model where end-users are 
more aware and mobile 
•  Dynamic market 

•  Managing a cloud of clouds 



Conclusion	


•  Managing infrastructure is a hard problem	

•  Solutions such as those from OnApp allow 

companies to solve this and focus on core 
business	


•  The market is changing – Federation is growing	

•  Will go GA at the end of 2014	


•  Cloud resources are becoming more liquid	




Thanks! 

John Thomson 
John.thomson@onapp.com	


 


